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Probably the best way to begin this bulletin is by 
REAL ESTATE ACTIVITY apologizing for failing to keep two promises 

made last month. After all of our talk about a 
real estate sales value index, we are sorry to report it is still not ready for 
publication. It will actually be a better index for the delay, and many interest- 
ing studies can be built around it. We were also not able to complete the re- 
vision of our national real estate activity index. However, this revision will be 
completed soon and will appear in an early bulletin, as will our new sales value 
index. 


The improvement in real estate activity was brief as well as slight. It had 
been dropping slowly for six consecutive months prior to September 1952. In 
September there was a 7-point rise, but in October a decline was again recorded. 
Our national real estate activity index is now 30.9 points above the long-range 
computed normal, which, by the way, is a substantial amount of business. 


For a long time we have wondered how we could give these real estate statis- 
tics more personal meaning. In other words, how can they be more useful to 
the average brokerage office, or to the average salesman. On pages 510 and 511 
is a table showing the rate of real estate activity in 96 principal cities of the 
United States. These figures show the number of real estate sales per month 
per 10,000 families. For example, look at Akron, Ohio. The figures in the 
three columns read: 159.8 in the “July 1950” column; 133.4 in the “present ” 
column; and -16.5 inthe “% change” column. This means that in July 1950 real 
estate activity in Akron amounted to 159.8 sales for every 10, 000 families in 
Akron. The present rate is 133.4 sales per 10,000 families, anu this repre- 
sents a drop of 16.5%. It is very interesting to compare these cities with each 
other and with the national average. The lowest activity in the list is found in 
Somerville, Massachusetts, where the present monthly sales volume amounts to 
24.5 sales for every 10, 000 families in Somerville, while the highest is in Tuc- 
son, with a rete of 260.2 sales for every 10, 000 families. 


The cities in this list that have enjoyed the highest real estate activity cor- 
respond quite closely to the cities that have experienced the greatest amount 
of in-migration during the last few years. Conversely, the cities with the lowest 

(cont. on page 514) 
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COMPARISON OF REAL ESTATE ACTIVITY FROM 
PRE.KOREA TO THE PRESENT BY CITIES 


Number of real estate transfers 
per 10, 000 families 

July 1950 Present b change 
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COMPARISON OF REAL ESTATE ACTIVITY FROM 
PRE-KOREA TO THE PRESENT BY CITIES 


Number of real estate transfers 
per 10, 000 families 
City July 1950 Present % change 
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Milwaukee, Wis. 94. 
Minneapolis, Minn. 120. 
Mobile, Ala 

Montgomery, Ala. 

Nashville, Tenn. 

Newark, N. J. 

New Haven, Conn. 
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Oakland, Calif. 82. 
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Philadelphia, Pa. 59. 
Phoenix, Ariz. 221. 
Pittsburgh, Pa. 66. 
Portland, Maine 67. 
Portland, Oreg. 81. 
Reading, Pa. 81. 
Richmond, Va. 56. 
St. Louis, Mo. 88. 
St. Paul, Minn. 103. 
St. Petersburg, Fla. 259. 
Salt Lake City, Utah ‘ 77. 
San Antonio, Tex. ‘ 102. 
San Diego, Calif. » 140. 
San Francisco, Calif. 98. 
San Jose, Calif. 

Savannah, Ga. 81 
Seattle, Wash. 
Somerville, Mass. 
South Bend, Ind. 
Springfield, Mass. 
Springfield, Mo. 
Springfield, Ohio 
Syracuse, N. Y. 
Tacoma, Wash. 
Terre Haute, Ind. 
Toledo, Ohio 
Topeka, Kans. 
Trenton, N. J. 
Tucson, Ariz. 
Tulsa, Okla. 
Waco, Tex. 
Washington, D. C. 
Waterbury, Conn. 
Worcester, Mass. 
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Youngstown, Ohio 


24. 
410. 
85. 
134, 
113. 


ees WOO -1 + © -) 


-~] 


-~] 
WWD EPWONMDATNONON HK MUNK OSCHCONHOMAABWBMOCOSCHWHATWWOKPNUOCOCHAOCKWLA- 


NA TIONAL AVERAGE 


uw 














GENERAL BUSINESS ACTIVITY 


; | 


i! Ih Ibo 














REAL ESTATE ACTIVITY 


Real Estate Mortgages 


x 











Six Room Frame 
House (St. Louis) 


Building Cost 


Use Scale at Right 


*— Residential Rents 


Use Third Scale ot Right 
Real Estate Activity 


Number Voluntary Transfers 
Use Scole ot Left 




















5 


= 





(cont. from page 509) 
activity are those that have experienced very little gain or an actual loss in migra- 
tory population 


If we project the national average rate of 93.5 sales per 10, 000 nonfarm 
families to include the entire country, it indicates that about 4, 450, 000 real es- 
tate sal will be made in 1952. This is only 22% less than the approximate 

{ 5,700, VO0 sales made in the peak year of 1946. 


ire, however, two important factors missing from this analysis. 
Fis f all, in 1946 only about 8% of the sales were accounted for by new homes, 
while in 1452, almost 25'> of the sales will be new homes. Since most new homes 
are ld by their builders and do not go through the average brokerage office, 
the number of houses sold by brokers has probably dropped a good deal more 
than the 22% indicated above. The drop is likely to be about 36% below the 1946 
average brokerage office. 


rhe second factor considers the dollar volume of real estate sales. All of 
us know that real estate sales values are a good ueal higher now than they were 
in 1946. Therefore, while the average brokerage office is making fewer sales 
than in 1946, its dollar volume of sales has not suffered so much, because of the 
rise in real estate values. 


rhere is another interesting factor that enters into the calculations of what 
real estate activity means to the average real estate salesman. That factor 
is the number of salesmen engaged in selling real estate. No doubt there are 
many more today than there were in 1946. This means that the lower number of 
sales is distributed among a larger number of salesmen. In our opinion, this 
factor will soon begin to operate to the advantage of the salesmen that stay in the 
real escate business. While we beiieve the number of sales will continue to ae- 
crease, we believe that the number of saiesmen will also decrease - perhaps at a 
more rapid rate. 


The stimulus from the removal of Regulation X 

REAL ESTATE has probably run its course. In September, 
MORTGAGE ACTIVITY mortgage activity enjoyed a rise that sent our 
national index up more than 8 points. In Octo- 

ber, the rise was slightly less than 2 points, and the present reading is 190.6 
compared with 180.3 in August. We expect that mortgage activity will move 
along at approximately this level for the next few n.onths, and that any change 
be in a cownward direction and at a slow pace. Since secondary financing 

ew units is once again legal, mortgage activity is expected to fall even slower 

low urop we expect for real estate activity. 


It is always muchmore comfortable (and usually 

RESIDENTIAI safer) to guess the volume of residential con- 
CONSTRUCTION VOLUME struction at the rear end of the year rather than 
at the front end. With 966, 400 units unuer way 
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through the first 10 months of 1952, the volume for this year seems certain to 
reach 1,100,000. This total is substantially higher than most forecasters (in- 
cluding Roy Wenzlick &Co.) anticipated last January. It would not be too sur- 
prising to see the volume for 1953 also exceed most expectations, because it 
seems almost certain that the seeds of a housing surplus will be sown by the 
momentum with which the home-building industry is moving. 





For the past several months, construction costs 
RESIDENTIAL have been fairly stable, moving very little in 
CONSTRUCTION COSTS either direction. There is not much reason to 

expect any significant increases in the foresee- 
able future. Supplies of labor and material are adequate throughout most of the 
country, and the market for new homes is beginning to show some slack. In fact, 
in some areas, builders are becoming worried enough to reduce their selling 
prices by considerable amounts. We all remember that in mid-1950, construc - 
tion costs hau started slowly downward when the Korean War touched off another 
jolt of inflation. Barring any similar stimuli, the trend of construction costs is 
likely to be slightly downward. No big and sudden drops are expected in anything 
like the near future. 


The chart below shows that the present purchas- 
PURCHASING POWER ing power of the dollar is 52.2¢. This is the 
OF THE DOLLAR same retail consumer dollar that was worth 100¢ 
during the 1935-1939 period. 


All of us know that the reason the value of the dollar has declined is that 
the prices of the things we buy with it have gone up. Since Korea, for example, 
food prices have risen 14.4%; clothing prices have risen 9.5%; rents have gone 
up 9.2%; and household furnishings have gone up 10.7%. Fuel, ice and elec- 
tricity prices have risen only 6.7%. Inthe face of these rising prices, the wage 
index of the Federal Reserve Board of New York has shown a rise of 14.2%. So, 
most of us have not lost any ground in keeping our wages up with price increases 
of everyday items. 


PURCHASING POWER OF DOLLAR 
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INCREASES IN BUILDING COSTS SINCE 1939 
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